
 

 

 

 

 

Business Development – FRTW 

(Columbus, OH) 
 

As a building products manufacturer for treated and fire-retardant-

treated lumber in the Midwest area, Biewer is looking to add an 

aggressive, results-oriented product account manager in the 

Columbus, OH, area. This individual will promote sales programs to our 

dealer base and prospective dealers, and develop long-term 

customer relationships with commercial contractors. You can learn 

more about our product at biewerlumber.com & 

firetreatedwood.com. 

 

The ideal candidate will be tenacious in developing their sales 

experience in the building products industry, understand one-step 

and two-step distribution models, and become adept with the 

American Institute of Architects (AIA) Presentation model. 

 

Strong interpersonal and communication skills, along with closing 

abilities, are a must. Daily business travel and driving are required, with 

regional/territory overnight travel as needed in the Midwest area 

(southern Michigan, Indiana, Ohio, Tennessee, Kentucky, and western 

Pennsylvania). 

 

Qualifications 

 Bachelor’s Degree with a concentration in marketing or business 

preferred, or equivalent (4 years) experience in business-to-business 

sales with building materials preferred. 

 Self-driven and skilled in consultative selling techniques 

 Proven experience with new customer development, customer 

service, and networking skills 

 Understanding of construction, building materials, and distribution 

channels 

 Experience with multi-family and commercial construction is a plus 

 Strong business acumen and communication skills (verbal, written, 

and interpersonal) for working effectively with others 

 Computer proficient with the ability to learn internal systems quickly 


